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The information presented in this Product is intended to be for your educational and entertainment
purposes only. We are not making any claims as to income you may earn or with an opportunity to get rich.
Before embarking on any endeavor, please use caution and seek the advice your own personal professional
advisors, such as your attorney and your accountant. Where income figures are mentioned (if any), those
income figures are anecdotal information passed on to us concerning the results achieved by the individual
sharing the information. We have performed no independent verification of the statements made by those
individuals. Please do not assume that you will make those same income figures. Please do not construe any
statement in this website/product as a claim or representation of average earnings. There are NO average
earnings. Testimonials and statements of individuals are not to be construed as claims or representations of
average earnings. Success in any endeavor is based on many factors individual to you. We do not know your
educational background, your skills, your prior experience, or the time you can and will devote to the
endeavor. Please perform your own due diligence before embarking on any course of action. Follow the
advice of your personal qualified advisors. There are risks in any endeavor that are not suitable for
everyone. If you use capital, only "risk" capital should be used. There is no guarantee that you will earn any
money using any of the ideas presented in our in materials. Examples in our materials are not to be
interpreted as a promise or guarantee of earnings. Many factors will be important in determining your
actual results and no guarantees are made that you will achieve results similar to ours or anybody else’s. No
guarantee is made that you will achieve any result at all from the ideas in our material. You agree that we
will not share in your success, nor will we be responsible for your failure or for your actions in any
endeavor you may undertake. Please understand that past performance cannot be an indication of possible
future results. Materials in our product and our website may contain information that includes or is based
upon forward---looking statements within the meaning of the securities litigation reform act of 1995.
Forward---looking statements give our expectations or forecasts of future events. You can identify these
statements by the fact that they do not relate strictly to historical or current facts. They use words such as

» o« » o« » o« » o

“anticipate,” “estimate,” “expect,” “project,” “intend,” “plan,” “believe,” and other words and terms of similar
meaning in connection with a description of potential earnings or financial performance. Any and all
forward---looking statements in our materials are intended to express our opinion of earnings potential. They

are opinions only and should not be relied upon as fact.

Copyright © 2013



Table of Contents

INEFOAUCTION .. 4
Lead GENeration ........cccoeiiiiiiiiii et 6
Introducing Reply.COmM ......cccueiiiiiii i 10
Putting it all together ... 16
Tips For Landing Offline Clients .........ccccooiiiiiiininiien e 17

O 00 =T AT /00 ) 6 21



Introduction

You probably already know quite a bit about marketing, but I'm just
here to teach you a new thing or two and to make sure you're on the

right track.

I'm going to introduce you to a sector of internet marketing known as
“offline marketing”. Offline marketing may be new to you or it may
not, but I just want to show you the power and the income potential

of offline marketing.

Let’s get started!

['ve been really excited to put this together for you, and I hope you
get a lot of great things back from it. This is some really solid

information on harnessing your offline clients.

['ll start by telling you what you are getting in this report. I'm going
to introduce you to a great lead generation system, and how to
leverage your offline clients and sell Pay Per Click advertising to

them.



Lead Generation has become a huge business model, and these days
some of the best companies are spending thousands of dollars each

month on Lead Gen services.

The only thing you need now is a system to help you get a piece of

that pie each month. You have found it here!

You will get to see an almost completely hands---off system you can
put in place so you can easily grab multiple offline clients at a time.
And that's where the real “Magic” is =) because we all want to take a

business model and scale it up!

The best part about it all is I'm going to show you how to get perfect
lead generation for each client, by location and interest of the
prospect. That means a MUCH higher percentage of leads turn into

paying clients!

By becoming a Lead Generation “guru” you can easily build yourself a
sustainable business, that you may end up outsourcing, and once you
do that, your business is on autopilot. That means it's bringing you

money all day every day without you having to actively make it work!

Whether you have offline clients in your repertoire or not doesn't
matter. [ am going to show you how to leverage your clients, or bring

in new ones. Well, enough yammering on here, let's get started!



Lead generation

Here we're going to talk a little about Lead Generation. I know you're
thinking “Wait, didn't you say we were going to sell PPC to our offline
clients?” Yes, I did, and we will be, and we will get to that a little later

on, but first things first.

Lead Generation is one of greatest services you can offer an offline
client. A lot of people try to offer SEO, web development and Social
Media Marketing services to their offline clients, which is good as

well, but Lead Generation produces much faster results.

The beauty of Lead Gen is you can target specific areas and
categories. Making it really easy to find a possible customer for a

plumbing company in Georgia, or a Roofing company in California.



That's why these TARGETED leads are so much better for offline
clients. You can actually find leads that are in your area, quickly,
instead of being mismatched with a lead from out of state.

You can grab these leads like a money magnet, buyers already
interested in the product or service, just waiting to pull out their
credit cards and spend money.

Can you imagine how
incredible grateful
your clients would be
if you started
shoveling piles of
hungry interested

leads to them?

They would be
jumping for joy, and even more they would be telling all their friends

what you've done for them.

Lead Gen can be for just about ANY business too! Basically the only
companies that would not benefit from some Lead Generation are
those whose calendars are totally filled. Even then, I'm sure they

would want to keep those calendars filled year round.

Now not all leads are created equal. I'm sure you've seen plenty of
websites with some type of contact form asking you for your name

and email, possibly in return for some free gift.



Online, people tend to call each of the names they get through that
form, a lead. This is not entirely true. The person DID sign up, but did

they sign up for your freebie? Or did they sign up for something else?

At this point, that name is more of a contact than a lead, because you
are not entirely sure why they are signing up, or what their true

intentions are.

Turning a contact into a lead can be a lengthy process at times, which
is why we are not in the “Making Contacts” business; we are in the

LEAD Generation business.

A true lead will be a person who has filled out some kind of form, or
made a phone call appointment, because they are in need of that
particular company's product or service. With this name, you know
what their intentions are and why they are filling out your form or

contacting you. No guess work involved.

Now that you know not every lead is created equal, you need to know

how to get the true lead, and not just a contact.

This is really the only tough part about generating targeted leads.
How to find the exact people looking for the exact business or service
in the exact area of your client's needs. That sentence was exhausting
let alone the time and effort it would take to do all of that on your

own.



So how is it that all these businesses are generating leads if it is such
and exhausting process? Well my friend, it's the magic of the

Internet!

These days Lead Generation companies are taking all the heat and
spending the time and putting forth the effort to find these targeted

leads for businesses, and now you can be one of these people.



Introducing reply.com

Reply.com is currently the leading “locally---targeted marketing
solution.” What this means is it helps companies target their local
markets to reach customers that they will have a MUCH better

chance at landing.

So how does it work?

Glad you asked!
HOW REPLY! WORKS:
Create buying or Set your filters for price,
selling campaigns @ quality, and volume
o
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at anytime

Do you remember in the last section how we talked about finding a
plumber in Georgia? Well, what Reply.com does is allow that plumber

in Georgia to get some locally targeted leads through their system.

These locally targeted leads are already interested in, or have a need



for the business that is advertising their services. So, if the Plumber
in Georgia was using Reply.com to generate leads, the leads coming
in would already have a need for a plumber, and would be actively

searching around for one.

Now this is where the PPC comes into play. Let's say you Google
"Plumber Georgia", one of their sites pops up in a PPC ad, and if you
click it, it will ask for your zip code. From there you are put into a real
life marketplace, where whichever plumber has the highest bid, gets

the lead redirected to their website.

So if your client is plumbers---plumbing.com, and you are willing to bid
$6 per click (not to say you will need to, just using it as an example)
then once the lead enters their zip code, if your client’s bid is the

highest, then that prospectis redirected to your website.

The benefit to business owners is that the prospect has already
landed on the Reply.com partner site and entered their zip code. So
once they land on your client's site, there is a good chance they will

get a form fill or a call.

A great aspect of Reply.com is that Reply will eats most of the bounce
rate for their clients, so if someone finds the site and clicks off, there
will be no money loss. Your clients only pay when someone agrees to
fill their zip to get connected to a plumber, or whatever industry your

offline client is in.

All of these leads can be tracked and compiled inside the Reply
account, or even better, they can be emailed to you or your client's
marketing department. It doesn't get easier than that to handle and

organize your leads.

As you can see here all of the lead details are clearly laid out with



every piece of info you need to turn that lead into a customer.

Receive leads online and via e-mail
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If you prefer, you can gather all the lead info for each company you
are running campaigns for, and download into a .csv file, which you

can then email to your client.

After all, you are the Lead Generation Campaign Director, so you

don't ever have to let your offliners know that Reply.com even exists.

Still a little confused? It's no problem; it can be a lot of information to
take all at once. Here's a visual for you, look at the image below, this
is how Reply.com's lead generation process works. Sometimes seeing

something laid out helps me really understand what's going on.



Example Automotive
Enhanced Click™

Click Sellers

Ad Networks
Publishers
Web Media

Reply!

Widgets

Aconsurmer searches for local vehicle price quotes
on Search, Publisher's Site, or Web Media

2

Save BIG on a new car!
i SoloctMake v

N st SelectModel ¥

Entar Tpcode

e |

!

[

Consumer confirms a wehicle of interest
and provides location via a widget

2

Make
Model
Zipcode

Arealtime click auction determines
wehich site wins the Enhanced Click™

N7

Click Buyers

Ad Networks Reply!

Publishers & : Metwork

Caonsumer redirected in real-time to the winning site
far the specific makefmaodelizip combination with
Enhanced Click™ data passed along




Lead Buying Overview  Lesd Selling Overview -

Tirnelraeme; f . - -]

Financial Summarny Campabgn Risults - Last ¥ Days Liad Actiwity - Last ¥ Days
LB 500 Spantand Lasd
o Lead $16.47

Pz 54, 2350000 i 247 Lis

o T
ie

Campaign Status nEw Campakgn displicate a campaign

Lesds Total #&wgCost Success

Campakg Sahy Algrt Laad Typ
RN ey il .l Ty Bought Sgant  Per Lessd Rate

Avg Load Rating
]
{5

7|

Reply.com has no minimum budgets, since it is all auction based you

can control the price, and the highest bid wins.

You can do so much inside of Reply.com that it just makes your job
even easier. Right here in this Dashboard, you can see, how many

campaigns you can provide to how ever many clients, all side by side.

This means you can set up 6, 12, 34 etc. different campaigns and have
them all centered in one area, your dashboard. You can handle a few
dozen campaigns easily through Reply.com, easily from the

Dashboard.

Can you now see just how easy it will be to manage several

campaigns from several different offline clients at the same time?

There is also no commitment required, so you can easily offer your
clients a “trial” to see if they like it with no worry of them having to

agree to a $500 or more monthly contract.

You also have the option to offer separate “levels” of generation.

Reply has shared leads, which they say on average is sold 1 and a half



times, but they reserve the right to sell up to 4 times.

I don't know about you but that doesn't sound very good to me. I
don't want to pay for leads that are also being led to 3 other

companies. | want leads specifically for me.

That's where Reply's exclusive leads and exclusive enhanced clicks
come into play. These are the leads that DO NOT get shared with
anyone but you. So you can get your client's a locally targeted lead

interested in their product or service that ONLY they will get!

Obviously this sounds great for the Georgia plumber, but what does it
mean for you? Good question, and in the next section we will cover
EXACTLY what it means for you and how to harness Reply.com for

your offline clients.



Putting It AlTogether

By now I'm sure you're starting to see the huge potential of selling
Lead Generation services to offline clients. In this section we're going

to go over exactly what it is you will be selling to your clients.

Now that you're familiar with Reply.com are you seeing how this
platform can really turn you into an expert in the field of Lead Gen? I
sure hope so, because when you put everything together, you've got a

complete sustainable online business.

So, how do you want to go about talking to your offline clients? Well,
as The Godfather once said - Make them an offer they can't refuse.
You tell your clients that you can generate locally targeted leads for

their business.

Any business owner in their right mind would jump at that statement
alone. If they take a little persuading you can simply state the

features of Reply.com as something you can promise them.



Tips For Landing Offline Clients

Just in case you don't have any offline clients, or you're not sure how
to approach the offline clients you have...here are some good tips to

help you along the way.

1. Portray yourself in a professional manner - By this I mean,
approach your potential clients as if you've been in business for
100 years. Yes, I know most businesses have not been
established for even close to a century, but the way you let the

public perceive you determines a high percentage of your sales.

2. Don't be afraid to make a second contact - Whether you call,
email or direct mail, do not be afraid to make a second contact.
Even if they have responded to your first message, be sure to
make a follow up. Sometimes people get distracted and need to

be reminded of their business obligations.

3. Relate to your customer - Instead of seeing yourself as the
provider, you should see yourself as the buyer. What is the
problem you face? Why are you searching for a certain
solution? Once you understand why your buyer is looking for

you, you can be in a better place to solve their “problem.”

4. Never cold call - Cold calling implies exactly what it is, you are
not sure what the businesses need, you are just calling and
hoping they need your product/service. Getting hot leads or AT
LEAST warm leads is what you and your clients want, not

maybe's, but yes's!



5. Explain the benefits - Sometimes a business will know what
they SHOULD do, but they never get around to it. When you
explain the great points of them pursuing this strategy, they
will be much more likely to move forward rather than put you

on the back burner.

6. Don't get tunnel vision - Don't think that there is only one
type or 2 types of businesses that you can market to. You can

“sell” Lead Generation to almost any brick and mortar business.

7. Understand your market - Know who it is that you are selling
to, and even more so, know what it is they need. If you cannot
understand your client's business' needs, then you will not

generate the leads that will grow their business.

8. Let them know what Lead Generation is - A lot of businesses
don't know about Lead Gen. It will be your job to make them
understand the importance of it, and why it is a great business

move.

9. Don't be like everyone else - Here | mean don't sound like a
typical “Hey I want to sell you something” kind of business.
These days people can smell a sale a mile away, through email,
through text, no matter what it is they can see it coming. Make
yourself stand out among the crowd and don't get your

potential lead thinking they are being sold from the get go.

10.Don't fight the “no” - There will be clients that say no, and
there will be clients that aren't 100% happy with you so they



will say no. Don't let the No's discourage you, and don't fight

the ones that say no. There are plenty more fish in the sea.

You can promise them almost 0% bounce rate, as everything will be
coordinated so that only the most targeted prospects see their site.
You can also tell them how the auction system works so they know
they can set prices and budget caps. There's no need to break the

bank generating some quality leads!

If they still seem like they are on the fence, then you can tell them
about the “trial” you can offer them. Which in reality it is not really a
trial at all, but since Reply has no minimum “bet” or long term

obligation, your client's trial can be with a small investment at first.

We all know how some clients have the “try before you buy” attitude

when it comes to services they are not too familiar with.

Once your clients start seeing all the leads they are getting though,
they will undoubtedly beg you to set them up more campaigns and

generate even more leads.

Unfortunately most companies are not even too sure what lead
generation really is, they think about putting money towards
billboards, or setting up displays in local shopping centers, but this

can only do so much.

So not only will you be opening a lot of eyes to Lead Generation itself
as a service, but you will be providing the exact service you are

educating your clients about, this is how you become the “expert.”

In a nutshell, you will “sell” a PPC campaign to your offline clients and
then you will just outsource the work to Reply.com. You will just have

to enter your client’s site and bid amounts, and it's hands off from



there on out.

Hands off means you are free to bring in more clients and set up more
campaigns. It's easy enough to simply cancel campaigns, or pause
them if your clients need to stop using some of their budget on lead

gen, it only takes a few clicks.

Setting up your campaigns in Reply takes nothing more than filling in
a couple boxes and clicking your mouse a couple times. You won't be
worrying about trying to find any leads yourself, because the Reply

network goes through a validation process.

That's what ensures all of the leads are real and genuine, as well as

targeted to a specific area and category of business.

This is also what allows Reply to eat bounce rates and not have you

pay for your bid, like with normal PPC.

Now the final thing on your mind is probably, how am I charging my
clients for my services if they will need to be bidding on the lead

spots?

This part is up to you. You could charge a monthly maintenance fee
that ensures you keep up with any and all of their campaigns. Or you
could charge per lead generated, and yet another option would be to

simply add some percentage on top of the bid.

Only you know your clients, so you will need to decide which works
best for each company. Each one will be different, but Reply makes it

REALLY easy to cater to everyone's needs and wants.

Replyeon-

Enhanced Clicks & Leads



Final words

Having a lead generation system that is almost totally hands off is a
fantastic tool for you to use. Your offline clients will be praising your
name for getting them so many targeted leads, and you will be able to

make your wallet fatter.

The idea of Lead Generation is not new, but the ways we can offer
Lead Gen to our clients has grown by leaps and bounds over the
years. These days we can set up campaigns and be generating leads

on autopilot.

You can do anything you set your mind to, and I really hope you set
your mind to this. I have given you a proven business model, but it is

up to you to make good use of what you have learned here.

Try not to get tunnel vision and think that any specific company is
what you should target with this method. As [ mentioned before, you

could basically target any company that has clients of some kind.

It's all up to you from here, I want you to succeed, do you want you to
succeed? [ hope you do, and if so, you need to take action NOW, as a
famous dentist once said “Are you going to come see me when your

gums are bleeding?”, “If so then you should've seen me 5 years ago.”

Running simple campaigns through Reply.com makes the entire Lead
Generation process so slap you silly simple that you could almost do

it in your sleep. So don't let this report collect dust. Believe in



yourself and this system, put it to use and become a Lead Generating

Guru!

“Nothing can stop the man with the right mental attitude from
achieving his goal; nothing on earth can help the man with the wrong

mental attitude.”-Thomas Jefferson

To Your Success!

Alex Major
www.NicheEmpires.com



http://www.nicheempires.com/

	Table of Contents
	Introduction
	Lead generation
	Introducing reply.com
	Putting  It  All Together
	Tips For Landing Offline Clients
	Final words

